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Relocating to Albuquerque? Excellent Choice!
The Albuquerque area is a wonderful place to live, work and play. From the 

majestic Sandia Mountains to the radiant mesas, Albuquerque offers it all. 

Albuquerque has an average 

of 310 days of sunshine a year! 

With temperatures that range 

in average from 47 degrees 

in the winter to 92 degrees in 

the summer, the weather just 

can’t be beat. Whether you like 

skiing, boating and hiking, or just 

enjoying an incredible sunset and 

some famous New Mexico green 

chile, Albuquerque is the place to 

be. With a growing community 

and 448,000 households citywide, 

it can be diffi cult to know where to start. We can help make your home buying and 

relocation experience easier. Enclosed you will fi nd some material to assist you 

in your relocation. Please feel free to contact us with any questions or concerns. 

When you are ready, our TEAM will help you fi nd the home of your dreams in 

the Albuquerque area. We, the Elite Asset Management Team, (www.NMELITE.

com) would like to thank you for taking time to review our Resource Guide. 

We look forward to having the opportunity to work with you on 

fi nding your new home in New Mexico. If you require additional 

information, either email us at Info@NMELITE.COM or call one 

of the Elite Asset Management Team members today. 

RE  RE/MAX ELITE, 8300 Carmel Ave. NE, Suite 201, Albuquerque, NM 87122,

505-7981000 RESOURCE GUIDE © BY THE ELITE ASSET MANAGEMENT TEAM

Choose a Buyer’s Rep 
focused on your home 
buying objectives.
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Albuquerque Makes All The Lists
■  Albuquerque Ranked the #7 Best Housing Market for Investors - Forbes,  

September 2010

■  Albuquerque Ranked #3 Best City for Affordable Homes - U.S. News, September 2010

■ Four NM Colleges Ranked Among Forbes’ Best - Forbes, August 2010

■ Albuquerque Ranked #15 Among Top Sustainable Cities - Site Selection, July 2010

■ Albuquerque’s Exports Ranked 20th in the U.S. - Brookings Institution, July 2010

■ Albuquerque Ranked 8th Among Clean Air Cities - American Lung Association, July 2010

■ Rio Rancho Ranked Among Best Small Cities - Money, July 2010

■ Santa Fe, ABQ and Taos Named Top Arts Cities - AmericanStyle, May 2010

■ Albuquerque Ranked Among Top 10 Recovery Cities - RelocateAmerica, May 2010

■ Albuquerque Named #6 “Leanest” City - Men’s Health, May 2010

■ Albuquerque #7 Increase in Gross Metro Product - Brookings Institution, April 2010

■ Albuquerque Ranked 7th Among “Surprising Food Cities” - Livability.com, April 2010

■  Albuquerque Ranked a Low Cost Destination for Business Travel 
 - Business Travel, April 2010

■ Albuquerque Named Among Bike Friendly Cities - Bicycling Magazine, April 2010

■  Albuquerque Ranked #1 City to Live and Make Films - MovieMaker, January 2010

■  NM High Schools Ranked Among Best - U.S. News, January 2010

■ Albuquerque Ranked Nation’s 39th Most Literate City - CCSU, December 2009

■  Albuquerque Ranked Among Forbes’ Best Bang for the Buck Cities 
- Forbes, December 2009

■ Albuquerque Named Among Iconic Places - National Geographic, August 2009

■ Albuquerque Ranked #6 Best City - Outside, July 2009

■ Albuquerque #2 on Kiplinger’s Best Cities 2009 - Kiplinger’s, July 2009

■ Albuquerque Metro Economy Named 15th Strongest Q1 2009 - Brookings Institution, June 2009

■ Albuquerque Named Among US News’ Best Places - US News & World Report, June 2009



5
In the  News

5

Thursday, September 16, 2010

U.S. NEWS AND WORLD REPORT: Albuquerque among top cities for affordable 
homes

NEW MEXICO BUSINESS WEEKLY

•  Albuquerque is among 10 cities listed by U.S. News and World Report as places where you can buy a house for an 
$800 monthly payment.

•  However, the median home price in Albuquerque of $178,000 is still higher than most of the other cities on the list. 
The calculations assume a 20 percent down payment ($35,600 in the case of Albuquerque).

The Duke City median price dropped by 2 percent from a year earlier. But some markets that rose to astronomical 
levels in the housing bubble have fallen hard. Sarasota, Fla.’s median home price hit a high of $311,000 in 2007, 
but now stands at $185,000. The article praises Albuquerque’s vibrant blend of cultures; its array of museums, art 
galleries and theaters; the enviable climate; and outdoor recreation opportunities.  U.S. News notes that financing 
costs are at record lows, with an average 30-year fixed mortgage rate of 4.32 percent for the week ending Sept. 2 
— the lowest in nearly 40 years.

According to the magazine, here are 10 areas where you can buy a house for $800 per month:
• Austin, Texas - $197,000
• Sarasota, Fla. - $185,000
• Albuquerque - $178,000
• Minneapolis/St. Paul - $176,000
• Columbus, Ohio - $150,000
• Phoenix - $145,000
• Boise, Idaho - $140,000
• Pittsburgh - $127,000
• Atlanta - $123,000
 

REALTOR Magazine Top Stories Daily Real Estate News  |  September 14, 2010  |  
10 Markets Most Likely to Appreciate  
Forbes magazine turned to real estate research firm Local Market Monitor to figure out which markets have the greatest 
likelihood of price appreciation because they offer a mix of jobs weighted toward growth industries. 
These are the top markets, the research company concludes: 
1.  Raleigh-Cary, N.C. 
2.  McAllen-Edinburg-Mission, Texas 
3.  Austin-Round Rock, Texas 
4.  Nashville-Davidson-Murfreesboro-Franklin, Tenn. 
5.  San Antonio, Texas 
6.  Colorado Springs, Colo. 
7.  Albuquerque, N.M. 
8.  Denver-Aurora-Broomfield, Colo. 
9.  Springfield, Mo. 
10.  Indianapolis-Carmel, Ind.              Source: Forbes, Francesca Levy (09/13/2010) 
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Sports and Leisure
Hiking, biking, camping, fishing,golfing, and skiing -New Mexicans enjoy it all! Albuquerque 
weather is beautiful all year long, making the area ideal for outdoor activity. The Sandia 
Mountains, located just 30 minutes from downtown Albuquerque, offer hiking and biking 
trails as well as fine camping spots during the warm weather months and a beginners 
ski area at the top for the winter months. The Sandias reach 10, 678 feet at its peak, and 
provide the most amazing views! 

How do you get to the top? Well, Albuquerque has one of the world’s longest aerial 
tramway lifts. The Tram glides you through 2.7 miles of gorgeous sky-views. If you are a 
golfer, it might please you to know that there are 20 golf courses in the Albuquerque area. 
It has recently been noted that Albuquerque has some of the most affordable courses in 
the country. There are both public and private courses offering a variety of terrain and 
difficulty. Skiing is another favorite past-time in New Mexico. Just a short drive away you 
can ski Sandia, Santa Fe, Taos, Angle Fire, Red River, Apache, and more!

Balloon Fiesta
The Albuquerque International Balloon Fiesta is the largest balloon event in the world. It is 
hosted every year during the first week in October. Over 700 balloons and tens of thousands 
of spectators show up for the event. It has been said to be the most photographed event in 
the country. If you are lucky, you might even get the chance to take a ride!

Red or Green?
New Mexicans love it! They put it on everything from eggs, to pizza, sandwiches to steak. 
People love their chile! New Mexico produces approximately 40 thousand pounds of chile 
a year. Most of the chile is sold within the state, which makes it a regional treat. Red or 
green, hot or mild, whatever your pleasure, it is a way of life. 

Casinos
New Mexico has 24 casinos throughout the state. Eight of those are within an hour drive 
of Albuquerque. The casinos bring myriad  musical and comedic talent to the state. Sandia 
Casino, located on the Sandia Reservation along the Albuquerque border, offers a hotel, 
golf course, and outdoor amphitheater, as well as incredible buffets and gaming.

Lifestyle
6

 Jan Feb Mar Apr May Jun Jul Aug Sep Oct Nov Dec
AVG HIGH 48 54 62 70 80 90 92 89 83 70 57 48 
TEMP

AVG LOW 24 28 34 41 50 60 65 63 56 43 32 24 
TEMP

DAYS OF 4 4 5 3 4 4 9 10 6 5 4 4 
PRECIP

% OF  72 72 73 77 79 83 76 75 79 79 76 71 
SUNNY 
DAYS
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New Mexico has lived through thousands of centuries.  Native American groups  
have inhabited the New Mexico area since shortly after the time of Christ. 

In 1532, Spanish explorers made their way to the New Mexico region. Anglos 
came to area in the mid 1800’s, and New Mexico was established as a state 
in 1912. The New Mexico culture is found in its rich history. To this day, New 
Mexico culture is heavily influenced by tradition. It is a mix of Indian, Hispanic 
and Anglo cultures. 

New Mexico has infused modern ways with ancient ways.  You see it in the 
arts, the foods, and the infrastructure. You see it in adobe homes, pottery and 
chile stands, Indian dancers, Old Town jewelry trading, and the luminarias that 
light the rows of homes during the holidays. 

Old Town
Both Albuquerque and Santa Fe have  “old town” areas.  Old Town  is full of  
merchant shops in the true southwestern style all located within a ten-minute 
walk from each other.  Old Town offers both Indian and Hispanic culture.  
Visitors to Old Town have the opportunity to buy jewelry, rugs, and other art 
direct from the artists. Visitors are able to meet the artists, learn about Indian 
arts and culture, and barter for price.  Old Town holds galleries of international 
caliber. Old Town also houses ancient churches such as the San Felipe de Neri 
Church in Albuquerque built in 1793 and the Loretto Chapel in Santa Fe built 
in 1873.  While in Old Town you can eat traditional New Mexican foods, admire 
historical statues, and even catch a ceremonial Indian performance.

A Couple of Traditions
New Mexico has many unique traditions that come from both Indian and 
Hispanic history.  

The picture on the right depicts the luminaria celebration.  Luminarias are 
little glowing paper lanterns that are placed during the holidays on roof-tops 
and pathways. On December 24th, most New Mexican residents (regardless 
of religious background) place dozens of luminarias on theiri property. It is a 
beautiful sight to walk or drive throw the glowing streets at night.

Another New Mexcan tradition can be seen in the architecture. The 
traditional New Mexico dwelling is adobe. Adobe is one of man’s first building 
materials. 

When the Spanish came to New Mexico, they found that the Indians made 
their homes from mud and straw.  The Spanish adopted this practice.  Adobe 
keeps homes cool in the summer and warm in the winter. Adobe construction 
can be seen throughout the state. 
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Buyer Facts, Trends & Demographics

NEW MEXICO STATE  . . . 

Tree: Piñon

 Animal: Black Bear

 Flower: Yucca

Bird: Roadrunner

8
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Steps to Buying a Home

Whether you are a first�time homebuyer or have had experience buying before, we believe that you will find this homebuyer 
information helpful. Familiarizing yourself with the necessary information is crucial to understanding the process and creating a 
less stressful home buying experience. Our homebuyer guide has been designed to help you begin your home search immediately 
using the Internet.

STEP 1
ASSESSING YOUR CREDIT AND FINANCES:
Evaluating your recent credit scores and factoring in your personal finances is an essential first step. We recommend 
talking to local loan officers and shopping for the best deal. The Elite Asset Management Team can help you get in contact 
with a number of mortgage brokers and bankers. Having home loan pre-approval is a must. Three key benefits:  
1. You will know exactly how much home you can afford.  
2. You will get the best financing available.  
3. You will have more credibility behind your negotiations.

STEP 2
DETERMINE YOUR WANTS AND NEEDS:
The previous two pages describe areas in and around Albuquerque. Determine your preferred areas and if you have not 
already done so, fill out our unique homebuyer profile online at www.VIPBuyers.net The Elite Asset Management Team 
will then contact you to confirm your personalized homebuyer preferences. Homes matching your specific search criteria 
will be sent to you via email. Then sit back and begin viewing homes online. You can also search for homes online 
yourself. Please go to www.NMElite.com and once on our home page, just click on the Property Search button on the 
left side of our page. Use the area maps located on pages 22-25 and cross-reference it with the Great Albuquerque Area 
Descriptions on pages 20 and 21. For Example: To search for homes in area #10 (Sandia Heights), select area #10 in the in 
the Southwest MLS database. This will make sense when you visit the Southwest MLS database via our web site.

STEP 3
FINDING THE RIGHT HOME:
As you begin to receive information on a variety of homes matching your specific criteria we ask that you begin the 
elimination process. Make note of the properties you would like your Elite Asset Management Team realtor to show you. 
This way when you arrive into town, you can visit the homes you are most interested in. This system will spare you long 
weekends of driving from house-to-house with no results. 

This system will spare you long weekends of driving from house-to-house with no results.

STEP 4
NEGOTIATING THE BEST DEAL:
The Elite Asset Management Team will help you get the home you want using our specialized market knowledge. When 
you find the home you want, we will:  
1. Help you prepare an offer that meets your needs.  
2. Present the offer on your behalf to the seller.  
3. Negotiate all terms and conditions of the offer in your best interest.

9
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Bring a camera to document each home that you 
visit. Start each tour with a shot of the address 
plaque so you can easily identify each home later.

Take notes during each home visit. Record any notable 
features, architecture and design elements. List what 
changes you would make and what details really stand out. 
You will especially want to write down your first impressions 
of each home.

Pay attention to the home’s surroundings. Generally, avoid the most 
upgraded home on the block. Is it in a friendly neighborhood? Will parking 
be an issue? Is it a good area to walk your dog or have an outdoor get together? 
Is it in a good school district? 

Visit homes that you were interested in again a few days later at a different time of the day. 
You may notice some nuances you missed earlier.

��������������������
������������������������� ���������

�����
����

�������������
Not having a home inspection.

�����������������������
Trying to save money today can end up costing you tomorrow. A qualified home
inspector will detect issues that many buyers can overlook.

�������������
Not examining insurance issues.

����������������������
Purchase adequate insurance. Advice from an insurance agent
can provide you with answers to any concerns you may have.

�������������
Not purchasing a home protection plan.

����������������������
This is essentially a mini insurance policy that usually lasts 
one year from the date of sale. It usually covers basic repairs
you may encounter and can be purchased for a nominal fee.
Talk to your agent to help you find the 
protection plan you need.

�������������
Not considering 
long-term needs.

�����������������������
It is important to think ahead. Will your 
home suit your needs 3–5 years from 
now? How about in 5–10 years?

�������������
Not following through 
on due diligence.

����������������������
Make a list of any concerns you have 
relating to issues such as crime rates, 
schools, power lines, neighbors, 
environmental conditions, etc. Ask the 
important questions before you make 
an offer on a home. Be diligent so that 
you can have confidence in your purchase.

������
��������
�����������������
������������������

Elite Asset Manangement Team

RE/MAX Elite
8300 Carmel NE Suite 201
Allbuerquerque, NM 87122

Pete Veres: 505-362-2005
Sean Hellmann: 505-453-3002

info@ nmelite.com
www.nmelite.com 10
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THE FOLLOWING INSPECTIONS AREA AVAILABLE AT THE OPTION OF THE BUYER: (PAYMENT OF INSPECTIONS  
IS NEGOTIABLE BY CONTRACT) 

Cost   $175-350  STRUCTURAL INSPECTION:  This is a visual, non-invasive inspection that typically includes the   
foundation, floor structure, wall structure, columns, ceiling structure, roof structure, roof coverings, attic,  
basement, crawl space, and operation of windows and doors. 

Cost  $225-500   FULL HOME INSPECTION:  This is a visual non-invasive inspection. It typically includes the 
Structural  Inspection plus the following items: electrical, plumbing, heating/air conditioning, built in 
appliances,   windows/doors, fireplaces, grounds and drainage, sprinklers and a room by room review.  
Safety checks are  also typically performed for carbon monoxide,  gas leaks, smoke detectors and garage 
door openers. 

Cost $175-225 W ARRANTY INSPECTION: This is a visual, non-invasive inspection. Its purpose is to determine 
warranty  ability of potentially covered items. The components typically inspected include heating and 
air conditioning  units, plumbing system, electrical system, water heaters, major built-in appliances and 
roof coverings. The  inspector does not look into wells, under carpets or take apart equipment, or move 
items for access. This  inspection is usually part of a one-year home warranty for the benefit of the buyer. 

Cost $50-150 RO OF INSPECTION: This inspection is performed by a licensed roofing contractor to reveal the present  
condition of the roof. 

Cost $100-250   DUCT INSPECTION: This is an inspection of all heating and air conditioning ductwork. 
Cost $75-175 RADON INSPECTION 
Cost $200-500 LEAD BASED PAINT 
Cost $200-500 ASBESTOS 
Cost $150-300  WELL INSPECTION 
Cost $50-75  WELL POTABILITY TEST 
Cost $150-400  SEPTIC INSPECTION 
Cost $50-125  WOOD DESTROYING INSECTS 
Cost $75-200  SEWER LINE INSPECTION 

Listed below are a few inspection company contact numbers. Please also visit www.dexonline.com to look up inspection  
companies in the greater Albuquerque area. It is strongly recommended that a home buyer satisfy any concerns about 
the physical condition of the property they wish to purchase. To accomplish this, the buyer is encouraged to employ 
professionals to inspect the property. Inspections give the buyer more detailed information about the overall condition of 
the property prior to purchase as well as an unbiased evaluation by a professional.  

TERMITE/DRY ROT INSPECTORS
Southwest Organic Pest Control (505)321-8023
The Bugman (505)869-0305
Route 66 Pest (505)265-1113
Eagle Eye (505)867-9666
Gordon’s Pest Control (505)298-4707

HOME AND OTHER INSPECTORS  
Fine Line Home Inspection (505)867-2300
Housemaster  (505)299-4606
Homebuyer’s Safeguard (505)881-5373
Home Team  (505)899-4608 
NPI  (505)797-8393 
Sterling Properties  (505)839-9777 

***Each inspection company offers a variety of services.  It is important to ask what an inspector will cover during 
inspection, as each inspection company is different.*** 
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Work with a CRS Agent

Buying a home is one of the biggest and most emotional decisions 

you will ever make. So it’s important to work with someone who 

can provide sound advice and  a steady, guiding hand when you 

need it. That’s why a CRS agent is the best  person for the job.  

A Certifi ed Residential Specialist (CRS) is among the top 4 

percent of all agents in the country.  CRS agents have achieved 

a high volume of transactions and  advanced training in areas 

such as business planning, real estate investing,  marketing 

and technology. They must also maintain membership in the 

NATIONAL ASSOCIATION OF REALTORS® and abide by its Code 

of Ethics. Why work with anyone else when you can work with a 

RE  RE/MAX ELITE, 8300 Carmel Ave. NE, Suite 201, Albuquerque, NM 87122,

505-7981000 RESOURCE GUIDE © BY THE ELITE ASSET MANAGEMENT TEAM

12
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5 Trade-Up Mistakes to Avoid

“5 Mistakes to Avoid When Trading Up to a Larger Home”
“. . . you have to sell your present home at exactly the right time in order to avoid either the financial burden of owning
two homes or, just as bad, the dilemma of having no place to live during the gap between closings”

Unlike the experience of buying a first home, when you’re looking to move-up and already own a home, there are certain 
factors that can complicate the situation. It’s very important for you to consider these issues before you list your home for 
sale. Not only is there the issue of financing to consider, but you also have to sell your present home at exactly the right 
time in order to avoid either the financial burden of owning two homes or, just as bad, the dilemma of having no place to 
live during the gap between closings.

Five Strategies
In this report, we outline the five most common mistakes homeowners make when moving to a larger home. Knowledge 
of these five mistakes and the strategies to overcome them will help you make informed choices before you put your 
existing home on the market.

1 ROSE-COLORED GLASSES
Most of us dream of improving our lifestyle and moving to a larger home. The problem is that there’s sometimes a 
discrepancy between our hearts and our bank accounts. You drive by a home that you fall in love with, only to find that 
it’s already sold or that it’s more than what you are willing to pay. Most homeowners get caught in this hit or miss strategy 
of house hunting when there’s a much easier way of going about the process. For example, find out if your agent offers a 
Buyer Profile System or “Househunting Service”, which takes the guesswork away and helps to put you in the home of 
your dreams. This type of program will cross match your criteria with ALL available homes on the market and supply you 
with printed information on an on-going basis. A program like this helps homeowners take off their rose-colored glasses 
and affordably move into the home of their dreams.

2 FAILING TO MAKE NECESSARY IMPROVEMENTS
If you want to get the best price for the home you’re selling, there will certainly be things you can do to enhance it in a 
prospective buyer’s eyes. These fix-ups don’t necessarily have to be expensive. But even if you do have to make a minor 
investment, it will often come back to you ten-fold in the price you are able to get when you sell. It’s very important that 
these improvements be made before you put your home on the market. If cash is tight, investigate an equity loan that you 
can repay on closing.

3 NOT SELLING FIRST
You should plan to sell before you buy. This way you will not find yourself at a disadvantage at the negotiating table, 
feeling pressured to accept an offer that is below market value because you have to meet a purchase deadline. If you’ve 
already sold your home, you can buy your next one with no strings attached. If you do get a tempting offer on your home 
but haven’t made significant headway on finding your next home, you will know to consider putting in a contingency 
clause in the sales contract giving you reasonable time to find a home to buy.  If the market is slow and you find your 
home is not selling as quickly as you anticipated, another option could be renting your home and putting it up on the 
market later - particularly if you are selling a smaller, starter home. You’ll have to investigate the tax rules if you choose 
this latter option.

4 FAILING TO GET A PRE-APPROVED MORTGAGE
Pre-approval is a simple process that many home owners fail to take advantage of even when it doesn’t cost or obligate 
them to anything. Pre-approval gives you a significant advantage when you put an offer on the home you want to purchase 
because you know exactly how much house you can afford, and you already have the green light from your lending 
institution. With a pre-approved mortgage, your offer will be viewed far more favorably by a seller – sometimes even if 
it’s a little lower than another offer that’s contingent on financing. Don’t fail to take this important step.

5 FAILING TO COORDINATE CLOSINGS
With two major transactions to coordinate together and all the people involved such as mortgage experts, appraisers, 
lawyers, loan officers, title company representatives, home inspectors or pest inspectors, the chances of mix-ups and 
miscommunication go up dramatically. To avoid a logistical nightmare, ensure you work closely with your agent.

13
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Mover’s Checklist

ITEM  DATE NOTIFIED DATE EFFECTIVE

Post Office

Department of Motor Vehicles/Driver’s License

Setup Satellite  or Cable TV

Setup Cell Phone

Employer

Voter Registration

Magazines/Subscriptions (allow 6 weeks to change)

Credit Cards/Charge Accounts

Insurance Company

Investments

Stockbroker

College Bursar’s Office

Finance Companies/Car Loan

Banks/Credit Unions/Loan Companies

Airline Frequent Flier Cards

Charity/Non-profit Organizations

Unions

Alumni Associations

Doctors/Dentists/Other Medical Professionals

Attorney/Accountant

Veterinarian

Church Clubs/Organizations

Schools

Tax Assessors

Social Security Administrator

Department of Veterans Affairs

Draft Boards

Pharmacist

Department Stores

Emergency Road Service

Delivery Companies (such as bottled water)

Other:

Other:

Other:

14
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BREAKFAST 
1.  The Frontier Restaurant 
2.  Weck’s 
3.  The Range Café 
4.  Flying Star 

QUICK LUNCH  
1. The Frontier Restaurant 
2. Flying Star 
3. Dion’s Pizza  

EAT TO LIVE MUSIC 
1. Zinc Cellar
2. Scalo
3. Vernon’s Steakhouse
4. The Cooperage 

BREWPUB  
1. Marble Brewery
2. Kelly’s Brewpub 
3. Chama River Brewing Co. 
4. Turtle Mountain Brewing Co.

Irish Pubs
1. O’Niel’s
2. Two Fools 

UPSCALE DINING
1. Artichoke Cafe
2. Zinc Wine Bar 
3. Scalo 
4. Seasons 
5. Rancher’s Club 
6. Savoy
7. Nob Hill Bar & Grill
8. Casa Vieja (Corrales)
9. Marcello’s Chop House

CANDY/DESSERT  
1. The Candy Lady 
2. Buffett’s Candies 
3. Theobroma Chocolatier  

NEW MEXICAN
1. Sadie’s
2. El Patio
3. El Pinto
4. Garcia’s
5. Duran’s Pharmacy
6. Los Equipales
7. El Norteño
Pretty much any place in New Mexico 
that serves New Mexican food is a 
winner.

COFFEE  
1. Flying Star / Satellite
2. Java Joe’s
3. Winning Coffee
4. Ecco
5. Cafe Giuseppe
6. Starbucks

WINES/LIQUORS
1. Jubilation 
2. Quarters 
3. World Market

Albuquerque Restaurant Review
Listed below are eating establishments voted regularly as local favorites in The Alibi, Local iQ and Albuquerque. The 
Magazine. They are listed in no particular order. In addition, Albuquerque has numerous Japanese, Thai, Vietnamese, 
Indian, Chinese, Korean, French and Italian restaurants worth visiting.

15
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CITY SITES
ALBUQUERQUE
www.cabq.gov  
or www.bernco.gov

CORRALES
www.corrales-nm.org

EDGEWOOD
www.edgewoodnm.com

LOS LUNAS
www.loslunasnm.gov

PLACITAS
www.placitaschamber.com

RIO RANCHO
http://ci.rio-rancho.nm.us/

GOLF COURSES
ARROYO DEL OSO GOLF 
COURSE
(505) 884-7505

CHAMPIONSHIP COURSE  
UNIVERSITY OF NEW MEXICO
www.unm.edu/~golf
(505) 277-4546

LOS ALTOS GOLF COURSE
(505) 298-0210

PAA-KO RIDGE GOLF CLUB
www.paakoridge.com
(505) 281-6000

TWIN WARRIORS GOLF CLUB
ww.twinwarriorsgolf.com
505-771-6155

HOSPITALS
LOVELACE MEDICAL CENTER
(505) 262-7000

PRESBYTERIAN HOSPITAL
(505) 841-1234

UNM HEALTH SCIENCES 
CENTER
(505) 272-2111

HOTELS
Luxury Hotels $100 a Night and Up

ALBUQUERQUE HOTEL  
T OLD TOWN
(505) 843-6300

HILTON Albuquerue
(505) 884-2500

HILTON GARDEN INN
(505) 314-0800

MARRIOTT
(505) 821-3333 OR COURTYARD 
(505) 823-1919

SHERATON UPTOWN
(505) 881-0000

TAMAYA HYATT
(505) 867-1234

Less than $100 a Night

COMFORT INN
(505) 822-1090

HOLIDAY INN EXPRESS
(505) 797-2291

LA QUINTA
(505) 821-9000

QUALITY INN AND SUITES
(505) 797-0880

WYNDHAM
(505) 843-7000

Extended Stay

CANDLEWOOD SUITES
(505) 888-3424

CROSSLAND
(505) 343-1100

EXTENDED STAY
(505) 892-7900

EXTENDED STAYAMERICA
(505) 792-1338

HOMEWOOD SUITES
(505) 998-4663

Resources
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INTERNATIONAL BALLOON FIESTA
(505) 821-1000
4401 ALAMEDA BLVD

BALLOON MUSEUM
9201 BALLOON MUSEUM Dr.
(505) 768-6020

KIDS’ RESOURCES 
PARKS & RECREATION
ALBUQUERQUE AQUARIUM
(505) 764-6200

RIO GRANDE BOTANICAL 
GARDENS
(505) 764-6200

RIO GRANDE ZOO
(505) 764-6200

N.M. MUSEUM OF NATURAL 
HISTORY & SCIENCE
(505) 841-2800

EXPLORA CHILDREN’S 
MUSEUM
(505) 224-8300

LIBRARIES
www.cabq.gov/library/

MAJOR SHOPPING CENTERS
ABQ UPTOWN
www.abquptown.com
(505) 883-7676

CORONADO CENTER
www.coronadocenter.com
(505) 881-2700

COTTONWOOD MALL
www.simon.com
(505) 899-7467

DILLARD’S DEPARTMENT 
STORE
(505) 

SANTA FE PREMIUM OUTLETS
(505) 474-4000

MOTOR VEHICLE DIVISION
http://www.dmv.org/nm-new-mexico/
department-motorvehicles.php
(888) MVD-INFO or (888) 683-4636

NEWSPAPERS
ALBUQUERQUE JOURNAL
www.abqjournal.com
(505) 823-4400

EAST MOUNTAIN TELEGRAPH
www.mvtelegraph.com
(505) 823-7101

LOCAL iQ
www.local-iq.com
(505) 247 1343

NEW MEXICO BUSINESS 
WEEKLY
www.albuquerque.bizjournals.com
(505) 768-7008

THE CORRALES COMMENT
www.corralescomment.com/
(505) 897-3700

THE OBSERVER
www.observer-online.com/
(505) 892-8080

THE WEEKLY ALIBI
www.alibi.com
(505) 346-0660

PERFORMING ARTS/THEATER
ADOBE THEATER
www.adobetheater.com
(505) 898-9222

ALBUQUERQUE LITTLE 
THEATRE
www.swcp.com/~alt
(505) 242-4750

CELL THEATRE

KIMO THEATER
(505) 768-3522

POPEJOY HALL
www.popejoyhall.com
(505) 277-3824

VORTEX THEATRE
www.thevortextheater.org  
(505) 247-8600

Resources
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RESEARCH LAB 
SANDIA NATIONAL 
LABORATORIES
www.sandia.gov
(505) 845-0111

MILITARY
KIRTLAND AIRFORCE BASE
www.kirtland.af.mil
(505) 853-0011

STATE SITE
www.newmexico.gov

SCHOOLS
Public Schools

ALBUQUERQUE PUBLIC 
SCHOOLS (APS)
ww2.aps.edu
(505) 880-3700

CORRALES PUBLIC SCHOOLS
(505) 897-0070

EDGEWOOD PUBLIC SCHOOLS
(505) 281-2700

RIO RANCHO PUBLIC SCHOOL
www.rrps.net
(505) 896-5600

PRIVATE SCHOOLS
Public and Private School Statistics 
and Listings
nm.localschooldirectory.com/schools.
php/cPath/11318

SKI AREAS
SKI NEW MEXICO -  
GENERAL INFO
www.skinewmexico.com  
(505) 982-5300

ANGEL FIRE
www.angelfireresort.com  
(505) 377-4207

RED RIVER
www.redriverskiarea.com  
(505)754-2223

SANDIA SKI AREA
www.sandiapeak.com  
(505) 242-9052

tramway
www.sandiapeak.com 
(505) 856-7325

SKI SANTA FE
www.skisantafe.com  
(505) 982-4429

SKI APACHE
www.skiapache.com (505) 464-3600

TAOS SKI VALLEY
www.skitaos.org  
(866) 968-7386

TRANSPORTATION
ALBUQUERQUE 
INTERNATIONAL SUNPORT
(505) 244-7700

AMTRAK RAIL SERVICE
(505) 842-9650

GREYHOUND BUSES
(505) 243-4435

RAIL RUNNER
www.nmrailrunner.com

UNIVERSITIES/Higher Education
2-YEAR COMMUNITY COLLEGE
Community College of New Mexico
www.cnm.com

4-Year Universities

COLLEGE OF SANTA FE
www.csf.edu/csf/index.html

NATIONAL AMERICAN 
UNIVERSITY
NationalAmericanUniversity.edu.com

NEW MEXICO STATE 
UNIVERSITY (Las Cruces) 
www.nmsu.edu

UNIVERSITY OF NEW MEXICO 
(Albuquerque)
www.unm.edu

Resources
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UTILITIES
Electric
PNM
www.pnm.com (505) 246-5700

Gas 
NEW MEXICO GAS CO.

Water 
ALBUQUERQUE BERNALILLO 
COUNTY WATER AUTHORITY
City of Albuquerque
www.cabq.gov (505) 768-2800

RIO RANCHO WATER
City of Rio Rancho
ci.rio-rancho.nm.us (505) 891-5020

SANDIA HEIGHTS WATER & 
TRASH
(505) 857-8924

ALBUQUERQUE WASTE 
MANAGEMENT
(505) 761-8100

RIO RANCHO WASTE 
MANAGEMENT
(505) 892-1200

TELEPHONE SERVICE
Qwest
www.qwest.com  
(800) 244-1111

COMCAST CABLE
www.comcast.com  
(505) 344-0690

RIO RANCHO CABLE
Cable One
www.cableone.net (505) 892-5114

VOTER INFORMATION
BERNALILLO COUNTY CLERK
(505) 468-1290

SANDOVAL COUNTY CLERK
(505) 867-7572

SANTA FE COUNTY CLERK
(505) 986-6280

N.M. DEMOCRATIC 
COMMITTEE
www.nmdemocrats.org  
(505) 830-3650

N.M. REPUBLICAN 
COMMITTEE
www.gopnm.org  
(505) 298-3662

WINERIES OF CENTRAL NEW MEXICO
ANASAZI FIELDS WINERY
(505) 867-3062

ANDERSON VALLEY 
VINEYARDS
(505) 344-7266

CASA RONDEÑA WINERY
(505) 344-5911

CORRALES WINERY
(505) 898-5165

GRUET WINERY
(505) 344-4453

JACONA VALLEY VINEYARD
(505) 660-7241

MATHESON WINE COMPANY 
(505-350-6557)

MILAGRO VINEYARDS
(505) 898-3998

SANDIA SHADOWS VINEYARD 
AND WINERY
(505) 856-1006

SABINAL VINEYARDS
(505) 864-2816

Resources
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SANDIA HEIGHTS (AREA 10)

Situated at the foot of the Sandia Mountains, you’ll find 
elegant, contemporary, and adobe-styled homes on one-half 
to one-acre lots. Natural landscaping and great city views are 
dominant in this area. You will see many “Santa Fe” style homes 
amid southwest contemporaries. This community works in 
harmony with the surrounding environment to protect native 
habitats while offering superb recreational amenities.

NORTH ALBUQUERQUE ACRES (AREA 20 & 21)

This area is more rural and less populated than Sandia Heights 
with similar architectural styles. Some of the streets and roads 
are not paved yet. Breath taking mountain and city views 
enhance many of the home sites. Horses are allowed in some 
sections. 

FAR NORTHEAST HEIGHTS, FOOTHILLS NORTH, ACADEMY 
WEST (AREA 30,31,32)

This is a lovely area which includes the Tanoan Country Club 
and  the High Desert community and has many of the newer 
and custom homes in Albuquerque. Golf, tennis and health 
clubs are in close proximity to this neighborhood.

UNM, NEAR NORTHEAST HEIGHTS, FAIR GROUNDS (AREA 
40,41,70)

There are many charming homes in this area. They range from 
older homes near the University (40-50 years old) to 20-40 
year old homes near Wyoming Blvd. This area is beautified by 
mature trees and established landscaping. Close to shopping 
and golf. 

NORTHEAST HEIGHTS, FOOTHILLS SOUTH (AREA 50, 51)

Variety abounds in this section of the city. Homes with 
tremendous views are found at the foothills of the mountains. 
Jogging, and biking paths are on Tramway Blvd. There is easy 
access to I-40 and Kirtland Air Force Base. This large, attractive, 
and interesting neighborhood evolved along with the city’s 
eastbound growth toward the Sandia foothills. Many of the 
neighborhoods are centered around lush parks.

FOUR HILLS (AREA 60)

In this attractive neighborhood there are many of the city’s 
larger custom homes. Many of these homes have city and 
mountain views. The Four Hills Country Club is located in the 
center of this area offering dining, golf, tennis and swimming. 
Easy access to I-40, Kirtland Air Force Base, and Sandia National 
Labs. This desert retreat is attractive to hikers and dog-
walkers.

SOUTHEAST HEIGHTS (AREA 71)

Bordered on the south by Kirtland Air Force Base, Sandia 
National Labs and the Albuquerque International Sunport, 
this area provides easy access to major city hospitals, down 
town and the UNM South Golf course. The Ridgecrest and 
University areas contain charming older homes in established 
neighborhoods. This location is also close to the charming 
establishments of Nob Hill, where you will find movie houses, 
cafés, boutiques and bookstores. Roosevelt Park is a magnet 
for family fun.

DOWNTOWN (AREA 80)

Tree-shaded streets with the beauty and elegance of older 
homes. Historic “Old Town”, museums, the Rio Grande Zoo, 
a newly renovated downtown area, and many other tourist 
attractions are located here as well as the Convention 
Center and office buildings. Convenient to the I-40 and I-25 
interchange.

SANDIA HEIGHTS (AREA 10)

Situated at the foot of the Sandia Mountains, you’ll find 
elegant, contemporary, and adobe-styled homes on one-half 
to one-acre lots. Natural landscaping and great city views are 
dominant in this area. You will see many “Santa Fe” style homes 
amid southwest contemporaries. This community works in 
harmony with the surrounding environment to protect native 
habitats while offering superb recreational amenities.

NORTH ALBUQUERQUE ACRES (AREA 20 & 21)

This area is more rural and less populated than Sandia Heights 
with similar architectural styles. Some of the streets and roads 
are not paved yet. Breath taking mountain and city views 
enhance many of the home sites. Horses are allowed in some 
sections. 

NEAR SOUTH VALLEY, VALLEY FARMS, SOUTHWEST HEIGHTS, 
PAJARITO (AREA 90,91,92,93)

Tall trees and green pastures describe the Southwest valley, 
located near the Rio Grande River. Here you will find gardens, 
horses, animals, fruit trees, and a distinctive rural feeling. Nature 
lovers will enjoy the Bosque, with trails for horseback riding, 
biking and hiking.

Greater Albuquerque Area Descriptions
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Greater Albuquerque Area Descriptions

NEAR NORTH VALLEY, NORTH VALLEY, FAR NORTH VALLEY 
(AREA 100,101,102)

More tall trees and green pastures, with the Rio Grande river 
running through it. Mature landscaping, a rural atmosphere 
and horses are allowed in many areas. Home prices range 
from bungalows to top-end customs. A quiet atmosphere 
characterizes the neighborhood. Many homes are set on fertile 
acreage graced by small orchards and gardens or grazing land 
for horses.

NORTHWEST HEIGHTS, LADERA HEIGHTS (AREA 110,111)

Also known as the Westside, this area includes Taylor Ranch, 
which is a nice community of newer homes. Views of the city 
and mountains can be spectacular from some neighborhoods. 
There are many family areas. The Ladera Golf Course is great 
for the golfer’s enjoyment. The city’s newest Cottonwood 
Mall is located in the northwest between Taylor Ranch and 
Rio Rancho. The neighborhood also borders the Petroglyph 
National Monument and La Boca Negra Park.

PARADISE WEST, PARADISE EAST (AREA 120,121)

Located on the west mesa, this section of the city boasts of 
panoramic views of the city against the backdrop of the Sandia 
mountains. Paradise Hills Country Club and Golf Course is here. 
Easy access to the Northeast Heights and I-25 via the six-lane 
Paseo del Norte Bridge. The Cottonwood Mall is just minutes 
from this area.

CORRALES (AREA 130)

Fruit trees, cottonwood trees, horses and a slower pace best 
describe this unique village. Older adobe homes can be found 
here as well as the most contemporary. One-half to one-acre 
lots are predominant; however, some mini-farms are available. 
You will find boutiques, farmer’s markets, art galleries, and 
great restaurants in this community.

RIO RANCHO (AREAS 140,141,150,151,152,160,161,162)

The most remarkable, rapidly growing suburb on the west side 
of the Rio Grande is Rio Rancho. This city is characterized by 
affordable housing and wonderful views of the mountains 
and Albuquerque. It has its own shopping, country club, 
multiple golf courses and private and public school systems. 
The Cottonwood Mall is within 10 minutes of the heart of Rio 
Rancho. The city’s ranking as a ‘hot spot � is likely to continue 
well into the new millennium. Areas include High Resort, 
Northern Meadows, Enchanted Hills, Rivers Edge, and more.

BERNALILLO/ALGODONES (AREA 170)

Smaller communities located near the city of Albuquerque. 
Rural, country atmosphere with unpaved side roads, orchards, 
pasture land and gardens. Easy access to Albuquerque via I-25 
and approximately 45 minutes to Santa Fe.

PLACITAS (AREA 180)

A mixture of old and new. Older adobe homes can be found 
here as well as brand new contemporary style homes. Larger 
lots, gorgeous views and lovely executive homes are in this 
area. Rolling terrain, natural high desert vegetation, located 
about 25 minutes to downtown Albuquerque and 45 minutes 
to Santa Fe via I-25.

EAST MOUNTAIN (AREAS 210-293)

Tall pines; beautiful panoramic views and green hills describe 
most of the mountain regions. The temperature is usually five to 
fifteen degrees cooler than in Albuquerque. Snow and rainfall 
are  abundant. Commute time to Albuquerque is typically 20-
35 minutes. Paako Golf Course is located here and many more 
developments are planned for this growing community.

VALENCIA COUNTY (AREAS 690-760)

The quality of life in the county can be characterized by 
a strong sense of community that is enhanced by a rural 
lifestyle. Residents of the area have identified peace and quiet, 
friendliness of the people, and terrific weather as benefits that 
has made this rural setting a wonderful place to visit and live.
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Albuquerque Area Maps
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Albuquerque Area Maps
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RIO RANCHO AREA MAP 
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OFFERING FREE...

Free VIP Buyer’s Program
■ Free Buyer’s Consultation
■ Free Loan Qualification
■ Free Online Home Search
■ Free Market Snapshot
■  Enter your homebuyer profile (preferences and criteria) 

into a unique Online database
■  Search for homes onlline using the exclusive 

MLS database
■  Receive via e-mail, digital pictures of homes that match 

your criteria, in your specified price range and areas 
of choice

■  Come with us to view only the homes you have 
pre-screened and selected

Informative Reports
■ “Buy a Home with No Money Down”
■ “6 Things You Must Know Before You Buy”
■ “How to Stop Paying Rent and Own Your Own Home”
■ “27 Seller Tips”

On the Web:
■  Our Virtual Home Tours provide a 360 degree video view 

of our listings on www.NMElite.com
■  Elite Virtual Neighborhood Tours at:

www.youtube.com/nmelite

The Decision Is Clear. . . 

Pete Veres, Lisa Veres, Cathy Dupuy, Sean L. Hellmann

WWW.NMELITE.COM

YOUR ALBUQUERQUE AREA REAL ESTATE AGENTS

A.Peter Veres, CRS,ABR, CDPE
C: 505-362-2005
E: pete@nmelite.com

RE/MAX Elite
Elite Asset Management Team
8300 Carmel Ave. NE Ste. 201
Albuquerque, NM 87122
Business: 505-798-1000
Fax: 505-798-6969

Sean L. Hellmann, CDPE
C: 505-453-3002
E: sean@nmelite.com

RE/MAX Elite
Elite Asset Management Team
8300 Carmel Ave. NE Ste. 201
Albuquerque, NM 87122
Business: 505-798-1000
Fax: 505-798-6969

A. Peter Veres

Sean L. Hellmann
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When we enlist the services of any professional, aren’t we really looking for 
someone we can trust—someone proven who comes highly recommended and is 
willing to go the extra mile to help us achieve our goals?

Referral
Why I Work By

Oh, by the way... if you know of someone who would appreciate the level of service I provide, please 
call me with their name and business number. I will gladly follow up and take great care of them.

Relationships Are 
More Important 
Than Transactions

Working by referral is the commitment I have made to 
provide my clients with unsurpassed service whenever 
they need me, and to maintain long-term relationships 
that will offer added benefits for years to come.

My primary source of new business is referrals from 
people who already know and respect me. Since I don’t 
have to spend excessive amounts of time prospecting 
and promoting myself, I can focus my time and
resources on the tasks that benefit you most, and 
always deliver truly exceptional service. 

You Control My Business
I want to earn your confidence and your referrals; 
therefore I have a vested interest in making sure
that you are completely satisfied at the end of our 
transactions together. My goal is that you will be so 
impressed that you can’t wait to tell your friends and 
family about me and the fantastic service you received.

Service Above and Beyond
I devote myself to serving the needs of my best clients 
like you before, during and after the sale. I will stay in 
touch and send you valuable information every month, 
and I’ll also call from time to time just to see if you 
need anything. 

There are a number of ways I can help, such as 
researching your home’s current value, or suggesting 
improvements that will enhance its resale potential. And 
when you have a need for a particular trade or service, 
I know many reliable professionals that I am happy to 
recommend. If there is ever something that I can do for 
you, please feel free to ask.

®
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